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loan litigations-Bun Scripts

These are the I-Buzz scripts you will want to use for the Loan Litigation Income Stream.

We are providing both the Live Answer and Answering Machine Scripts. Remember

these Key Points prior to launching your I-Buzz Campaigns:

KEY POINTS

Only call business owners!

Make sure you speak clearly when recording your outgoing messages.

Make sure your I-Buzz Prospects are being directed to your 800¹ &. make sure

your 800¹ Service is sending the inbound leads to your email in-box.

Do NOT make your message too long! Use the scripts we are providing.

> Always identify yourself with your I-Buzz Campaigns. You MUST always leave your

name and State that you are calling from.

We suggest you familiarize yourself with the FTC Rules for using a Voice

Broadcasting System like I-Buzz (robo-call rules). Here is a link in case you have

not already familiarized yourself with these rules: h tt: w w w . f tc. ov bc e du

ubs consumer alerts alt162.shtm

Call your leads backimmediately {within 24 hours for surej!

Do NOT attempt to make the sale with that first call. Instead you should use that

first call to:

o Build rapport with your client! Make friends first & the money will comeO

o Learn as much as you can about their current mortgage situation.

• Are they currently behind on their mortgage? If yes, how many

months behind are they?
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• Have they received a Notice of Default or Notice of Sale from their

lender?

• Who is their lender(s)? (name of their bank or loan servicer)

• Are they currently working with anyone or Company/Attorney to

resolve their situation? If yes, find out who they are working with

and what, if anything, has been accomplished?

• Do they want to save their home?

• How many properties do they own? Any vacation properties, rental

properties etc.

Once they tell you their situation, begin to explain our loan litigation program.

Make sure they understand that:

o Our loan litigation program is VERY different from a loan modification.

o There is no qualifying. Every homeowner that has a securitized mortgage

(over 80% of all American Homeowners fit that description) can participate

in the Joinder lawsuit.

o That the Joinder Lawsuit you are discussing with them is a landmark case

that has received National recognition.

o That the case started as Ronald vs Bank of America but has spread to many

different lenders and that all major lenders are being filed against in the

coming weeks and months.

o That the law firms handling this case are top notch and have an excellent

reputation and are in perfect standing with the California Bar Association.

> After giving them the aforementioned highlights, direct them to the

www.banks otcau ht.com website so they can see the actual filed law suit and

watch a video where one of the lead attorneys answers questions about the case.

Let them know that you will be sending them some additional information (the

PowerPoint Presentation Legacy is creating and will have available to you in your

back office soon) that explains the process further and what they will need to be

added to the Joinder Lawsuit.
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Schedule a time to follow up with them. Try to schedule your follow up call within

48 hours.

> After you finish your initial conversation, send them an email with the link to

www.banks otcau ht.com website and attach the aforementioned PowerPoint

Presentation (both as PP Presentation and as a PDF to make it easier for them to

view it). Last, but not least, add your prospect to your prospect database.

Following up with your prospects on a regular basisis a critical

success factor.

I-BUZZ LIVE ANSWER SCRIPTS

Attention Homeowners! There is a National Lawsuit we want to make you aware

of that can possibly help you. This is (your name) from (your state). If you' re

stressed about your mortgage, Press 1 to speak with or press 9 to be removed.

Distressed Homeowners are fighting back! There is a National Lawsuit we want to

make you aware of that can possibly help you. This is (your name) from (your

state). If you' re stressed about your mortgage, Press 1 to speak with or press 9 to

be removed.

Are you stressed about your mortgage? Do you need help avoiding foreclosure?

There is a National Lawsuit we want to make you aware of that can possibly help

you. This is (your name) from (your state). Press 1 to speak with or press 9 to be

removed.

Would you like to resolve your mortgage situation once and for all? Do you need

help avoiding foreclosure? There is a National Lawsuit we want to make you aware

of that can possibly help you. This is (your name) from (your state). Press 1 to

speak with or press 9 to be removed.

Hi, this is (your name) from (your State). I have vital information for distressed

homeowners. This is something that has the real potential for helping distressed

homeowners avoid foreclosure. This is NOT a loan modification program! Press 1

to speak with or press 9 to be removed.
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Home Owner ALERT! Hi, this is (your name) from (your State). I have vital

information for distressed homeowners. This is something that has the real

potential for helping distressed homeowners avoid foreclosure. This is NOT a loan

modification program! Press 1 to speak with or press 9 to be removed.

Are you tired of waiting on your bank to help you with your mortgage? Have you

received a Notice of Default or Notice of Sale from your lender? There is a

National Lawsuit we want to make you aware of that can possibly help you. This is

(your name) from (your state). Press 1 to speak with or press 9 to be removed.

Do you need help saving your home from foreclosure? Are you frustrated with

your lender? There is a National Lawsuit we want to make you aware of that can

possibly help you. This is (your name) from (your state). Press 1 to speak with or

press 9 to be removed.

Do you need help saving your home from foreclosure? Are you tired of waiting on

your bank to help you with your mortgage? I have vital information for distressed

homeowners. This is something that has the real potential for helping distressed

homeowners avoid foreclosure. This is NOT a loan modification program! Press 1

to speak with or press 9 to be removed.

Do you need help saving your home from foreclosure? Are you tired of waiting on

your bank to help you with your mortgage? This is (your name j from (your state).

There is a National Lawsuit we want to make you aware of that can possibly help

you. This is (your name) from (your state). Press 1 to speak with or press 9 to be

removed.

Frustrated Home Owners are fighting back! There is a National Lawsuit we want to

make you aware of that can possibly help you. This is (your name) from (your

state). This lawsuit has received National recognition and has the real potential to

help distressed homeowners avoid foreclosure. Press 1 to speak with or press 9 to

be removed.

Frustrated Home Owners are fighting back! This is (your name) from (your state). I

have vital information for distressed homeowners. This is something that has the
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real potential for helping distressed homeowners avoid foreclosure. This is NOT a

loan modification program! Press 1 to speak with or press 9 to be removed.

Are you tired of trying to get your current mortgage modified? This is (your name)

from (your state j. I have vital information for distressed homeowners. This is

something that has the real potential for helping distressed homeowners avoid

foreclosure. This is NOT a loan modification program! Press 1 to speak with or

press 9 to be removed.

Answering Machine Messages

Attention Homeowners! There is a National Lawsuit we want to make you aware

of that can possibly help you. This is (your name) from (your state). If you' re

stressed about your mortgage, please call me at (your 800¹).

Distressed Homeowners are fighting back! There is a National Lawsuit we want to

make you aware of that can possibly help you. This is (your name) from (your

state). If you' re stressed about your mortgage, please call me at (your 800¹).

Are you stressed about your mortgage? Do you need help avoiding foreclosure?

There is a National Lawsuit we want to make you aware of that can possibly help

you. This is (your name) from (your state). Please call me at (your 800¹).

Would you like to resolve your mortgage situation once and for all? Do you need

help avoiding foreclosure? There is a National Lawsuit we want to make you aware

of that can possibly help you. This is (your name) from (your state). Please call me

at (your 800¹).

Hi, this is (your name) from (your State). I have vital information for distressed

homeowners. This is something that has the real potential for helping distressed

homeowners avoid foreclosure. This is NOT a loan modification program! Please

call me at (your 800¹).
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Home Owner ALERT! Hi, this is (your name) from (your State). I have vital

information for distressed homeowners. This is something that has the real

potential for helping distressed homeowners avoid foreclosure. This is NOT a loan

modification program! Please call me at (your 800¹).

Are you tired of waiting on your bank to help you with your mortgage? Have you

received a Notice of Default or Notice of Sale from your lender? There is a

National Lawsuit we want to make you aware of that can possibly help you. This is

(your name) from (your state). Please call me at (your 800¹).

Do you need help saving your home from foreclosure? Are you frustrated with

your lender? There is a National Lawsuit we want to make you aware of that can

possibly help you. This is (your name) from (your state). Please call me at (your

800¹).

Do you need help saving your home from foreclosure? Are you tired of waiting on

your bank to help you with your mortgage? I have vital information for distressed

homeowners. This is something that has the real potential for helping distressed

homeowners avoid foreclosure. This is NOT a loan modification program! Please

call me at (your 800¹).

Do you need help saving your home from foreclosure? Are you tired of waiting on

your bank to help you with your mortgage? This is (your name j from (your state).

There is a National Lawsuit we want to make you aware of that can possibly help

you. This is (your name) from (your state). Please call me at (your 800¹).

Frustrated Home Owners are fighting back! There is a National Lawsuit we want to

make you aware of that can possibly help you. This is (your name) from (your

state). This lawsuit has received National recognition and has the real potential to

help distressed homeowners avoid foreclosure. Please call me at (your 800¹).

Frustrated Home Owners are fighting back! This is (your name) from (your state). I

have vital information for distressed homeowners. This is something that has the

real potential for helping distressed homeowners avoid foreclosure. This is NOT a

loan modification program! Please call me at (your 800¹).
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Are you tired of trying to get your current mortgage modified? This is (your name j

from (your state). I have vital information for distressed homeowners. This is

something that has the real potential for helping distressed homeowners avoid

foreclosure. This is NOT a loan modification program! Please call me at (your

800¹).

Loan Litigation Income Potential

¹ of Cases Per Week

Avg. Commission $ 1 1,400.00 1 ,400.00 $ 1,400.00

Weekly Income $ 1,400.00 2,SOO.OO S 4,200.00

Monthly Income $ 6,020.00 $ 1 2,040.00 $ 18,060.00

Annual Income $ 72,240.00 144,4SO.OO $ 216,720.00

As you can see by reviewing the above spreadsheet, you don't have to

make a lot of weekly sales to start earning a very good income with

our Loan Litigation Income Stream. Just two new clients per week will

earn you well over 100k next yearO

I want to give you some additional ideas to help you become a good

producer with this income stream. I call them Critical Success Factors.

CRITICAL SUCCESS FACTORS

+++ Be consistent with your marketing efforts!

+++ Invest time and money developing referral partners. Some great potential referral partners are:

o Real Estate Attorneys
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o Bankruptcy Attorneys

o D ivorce Attorneys

o M o r tgage Brokers

o Loan Officers

+++ Refer your prospects to the www.banks otcau ht.com website to have them gain a good

understanding of this Joinder Case.

+++ Feel free to call me with your prospects if you need help explain the program and making the

saleO

+++ Use the PowerPoint Prospect Presentation Legacy is creating for you.

+++ Be persistent with your prospect follow up! One call is NOT enough!

+++ Study all of your Legacy provided training for this income stream. A potential six figure income

awaits you, but you must do your part to learn everything you can about the program and how

to sell it effectively.
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